Partners,

Here is a summary of minutes from our Mastermind on Feb. 5th, 2012.

Greetings
 -  Reese's baby boy is due this Thursday!!
 -  Oly's boy is Judo Champ!
 -  Tim is looking to relocate residence to minimize expenses.

What we accomplished last week:
 -  Oly:  posted ad on Craigslist for free iPod, read Midas Touch thru Ch. 4
 -  Tim:  ending quote, bought 2 headsets and posted ad on Craigslist,
reaching out to business contacts on facebook, LinkedIn
 -  Reese:  continuing to knock on doors for Mr. Clean, posting ads on
Craigslist for personal items no longer needed to provide for someone
in need

Knocking on Doors:
 -  helps to get your name out there; people know who you are and what
you represent
 -  great way to market your products / services
 -  a gateway to future sales
 -  sales is a numbers game, the more people you talk to the better
your chances for sales and success
 -  learn to overcome rejection and improve your sales skills

Developing the Vision of our Business:
-  Network marketing companies have strength in numbers and in their
shared Vision of the company and their product.
 -  We are figuring out the nuts and bolts of this business, putting
pieces together to get this thing to run by itself.  We gotta work as
a team.
 -  We started with small goals selling free items on Craigslist
   -  Advantages:
       -  able to focus on one product sale at a time
       -  develop sales skills and online marketing
   -  Disadvantages:
       -  Items can be hard to acquire, and we're separated from our
buyers to really know their needs and help the most number of people
efficiently
 -  We should develop partnerships with professionals willing to do
business sharing profit through referrals
   -  Advantages:
      -  We can sell their services over and over, we just focus on
finding clients
      -  Specialization of labor keeps business efficient
      -  If we focus our efforts on a few services to sell, we can
talk to any number of people and easily direct individuals to the
correct service to fill their needs
      -  We don't have to be experts in many fields and we can
leverage the skills of others
      -  These services are in line with our Mission Statement
      -  Growing into a business with this vision will help us grow a
B business

List of Services to Sell to achieve our Mission Statement:
 -  Personal Finance Consulting
   -  Focus on reducing expenses to increase excess Cashflow to
invest with our products
 -  Entrepreneurship
   -  Help aspiring business owners to get started on their path to
financial freedom
 -  Tax Planning
   -  Help others lower their tax burden with the help of affiliate CPA
 -  Duct Cleaning
   -  Mr. Clean can help ensure businesses meet health regulations
for their offices
 -  Notes Service
   -  Provide paper securities backed by real property as an
investment to our clients
 -  Real Estate
   -  Help clients achieve success in property investing by leading
them to good deals
 -  Outsourcing business to those within our network

Our Hearts are in Helping People.
 -  Are our Hearts really into selling on Craigslist?
 -  We can better achieve our goals by building a pipeline to help
people help other people.

Build Business Relationships:
 -  Knock on doors, talk with the decision maker in the business
 -  Interview them, see where their mind is at
 -  Can we build a winning partnership?
 -  Will they represent us and themselves professionally?
 -  Do we share the same vision?

Marketing Material:
 -  Our Brand identity comes first
 -  must enhance our brand
 -  Cash U Deserve LLC and Reese Sources LLC combine to create a
unique, professional experience for our customers and clients

Goals for upcoming week:
 -  Read Ch. 1 - 4 in Midas Touch
 -  Continue selling goods on Craigslist
   -  We need to generate capital to achieve our goal, so keep
finding and selling
 -  Bring 5 ideas for Marketing material to hand clients/partners to
promote our Brand
 -  Visualize and create a positive outcome when interacting with
potential business partners
 -  Oly:  provide Ending Quote; (updated Income Statement attached)
 -  Reese:  keep knocking on doors
 -  Tim:  Find out the Legal & Tax implications of our business activities

Ending Quote by Tim:  "Nothing great has ever been achieved except by
those who dared to believe that something inside them was superior to
circumstances."
- Bruce Barton 1886-1967, Author, Advertising Executive, and Politician
